O |og) 10Ee

LCE ]

[ o B - RO S — | R |
TR ST -~ 1 E 0 - i g B
< E R R - 1B S K e T 4
FEH - EEO< S CEReWKEICE
(Mass Marketing ) - s S eius 3K | M2 i
R - AT R O i R i e R e
¥ - BB EER-<-T -« B4 (Henry Ford) ¥
B ) |+ R R R EFEK<EN | - sk
FEREERKEE | B (RO ) g
AEELEREUESEERTEN (Kotler,
1997) ~ W9 [ el ok | 38 42 474 4m oy o 2 4 i
g - o mBEEREWSE N E - 84T
i E TR AR A -~ YRR [ R
F] & [ ¥ L% | (Niche Marketing ) ~ WERE

A2\ BB =1 IO BB B L2 453 B 4R

83 g0 B 1 Pk BT m B e BY (Target Market ) -
I BE e o 8 M i dm oa H R [ e
(Segmentation ) ~ MR E A R [ 18U | 4 dm Bk 4
R ERUEEEONT - 4 -3 ] o pE |
REE Y R CE< @IV E o

- B OSSEE

TR R R e e o B 0 - 31950
SRR - SRR R R BT e B S T
I R B A A - AR
Yo HE B TR B R W E K TR (Kotler,
1997) ~ {19804 H W - iz i B kg dm B2 1
WEEEHE B ZWE (Deregulation) B -
MEUAFEEEH - HEWRE - T w8
B - A< DEEE D niie -
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s T - RS (Vavra, 1995) - W25
A Al E R E R - B E I R B
2% - Kotler (1997) IR0 35 81 B e g & 3T e e
BRI R - AR R R R W
B R e K- I I M o

R E R D AR ESEER - HKE - R
o i P R R ROP B s 5B e (Women, s
National Basketball Association )+ 2#-KE® (Major
League Soccer) ~ MirEH FENEL EEIRTEE
Hm - | 2EEWE Ko K- EE&EW (Shani,
1997) - #& M- 1824 R vl MR il R BCHE T B e TR SR
BEEE - REHECE<mEEEH- [ Kb
|-y [SREE] K TEREE ] ERE
(Mullin, Hardy & Sutton, 1993) = #i#EIBHE p & 4E
N - ERHEESEEHMEE - Bl - it
4y - HEG | AHFeEWRREERE - Bl
IR - Kl [SREE ] W [RRE
22 |~ o B B N K T e B R - &
W R E KRR B HE R ER KRB
B EK e R - ERRE Y (Milne,
Sutton, & McDonald, 1996 ) °

ErCLw CERmNH SR [ |
( Segmentation ) - n2l BE -4 i o Gl B 4 B e 4
IREE R B (segment) ~ O | B NEFd
e | DR ESEEEE (Foxall &
Goldsmith, 1994 ) - 4% Swek 439 £ &4 ( Milne,
Sutton & McDonald, 1996)  Weinstein (1994) =2
[eiE | e [ | RN REAERCERE
T - W ERE T R e R A E R
SRESEEREE | (P2) - Weinstein P EH
EIEE R - SEFENEEEEER - ikEXEA
)< M TR A B R A S i N S HE B - R
‘i ) M T e B 3 o A R B e e RE A (B
¥ - {ERri B AR RS R E RS KO RE S
& - e TS RE KT - IR AR
TR - B o T e K B M R AR
RN DETEORE - | SHFSu W EYE
e SR s 6 1 A R A i B R s
pEEDY - QRN ENEELHEREWET
w (R - W) o ORI R
apinE E A - R T e B R -
i R 2~ i ) 2 VK ) B 2 e o e

=

ERESET PERESSFIA —N\EE
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ER - ER - mE R e emmn s oy - Kie
JARFUH BT SSRGS - TP - g
BB B R vl 5 B N R B X N E (Milne,
Sutton & ZoUozm_M 1996) ~ T FR T L U H 4 5
R ISR T - B g
HE [T ] (Cross Training) B EH O
RERELE (2F - B Er) BRRE
TR & (Milne, Sutton & McDonald , 1996 ) »

IR -~ I A R R s
BMEREEE - EREE R LS - R
ETBRN T ~ LER{Eo b E R - 24 - ken <
D4+ (Demographics ) ¥wEB k343 & il
A ANER k24 38 5 - i Y E 8 i o 8 Jm
N+ R 2 ) A BT N - i
- BB R A M gl [ R R < I 8
SHEEAE (Mullin, Hardy & Sutton, 1993 ) -

- IS0

2 RIS B IR B - el R e
R RN - | B - o e 8 e o 8T B
B (Geographic segmentation) - ~< I #= Bt dnigi B

® & ¥ ( Demographic and socioeconomic
segmentation ) - 7B WEE 4 (Psychographics ) EH
ug B % wl ( Product usage segmentation) #
( Weistein, 1994 )

|7 20 o oo 3900 20 e 0 ol -
b lading¥u: b - E 8 LRSI N Y
- HE - B RS o | e - BB
REREAGER - BN~ m BB R H S R o

o < B REH EERE R @<
- WD - < O - sRE -
BE SRR 3R B BREikRes

A<D R R T ERTEE -

— 4 IR R ORI AR (o) .
BRI o < I S5 A A T B -l | D
B - SR K BRI - e S
il R B o B A TR e | o

o B B WD R o N B o
HERDEIRNEREREL - BS - SHERE
SO EEE< DR GER - R RE<O0E
HE RS NERRENE (American Sports Data,
1993) » W Hmkd e kn-S BB BR - HTRR AR - SR
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i A B AR R B W E R e a7 07 R EE
(Russell, 1991) - ¥ - [HEH | FR&-DAR
SR R - BRI (FHK1946~1964) K
S E R R EE - O\ R -
YEEE | R KIEieEREELELE - BYEE
b0 B\ b 2 A7 0 4 T A A 3 M BB
Y o

R (Bxtreme Game) RER - SR EHER
W DE R (Turco, 1996) °

o MRHEERR ~ R K- o R T
w T A - ] - KRBT BRI
A T - W R e i - KA B g
R e RER MR - 5 =R <3k Nike -
Reebok + Adidastush - w4 Wi B E - FEH
- 4T R R B HOW WS & (Branch,
1995) - EEEXEETRKE-<F-4 R mE R - 9
T 0 Bl - UG o

< ElE - B BOkReE (M) - @ EEK
G AENCE ~ (R A A R R T - R
E | BRI R EE - D<FEEK
[ |~ Peiny | B R s ERE - BEE

o R < B BT - o | B
(melting port) ~ Sl LB R -2 K 22
B T AT - B R N BN I R A e
(soccer) EMimiiEin - BB FKERHEER &
ik < Y B A R W e | AR <D
( Goldfisher, 1998) » W - #E 8 < (African-
American ) B HE 4 o5 5 ! FEL R R 658
4 (National Basketball Association) ~ ## KEH
(Major League Baseball) &Kz (Armstrong,
1998 ) ~ HUFARIE - EIFRE B Kot B KA Q
B -

W - B (socioeconomics) & ERAE
W AR - S E - wig e g (Homeownership
factors ) » 4minE o

— AR - AR R B B - S R - H
S - RS - | ERG e R EE - | B
I - R a e i S Yo i N H SR ek
¢ - 4 G Bl B R e B A

o M T - o R TS M
YR BimRFys. By - Cvs. R - Birdny
Fm g iR E I o | KRR
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h/N\\)\Saes

MK o

A REEE | WA < NS
R - Rl B R M - B R
BRI o A - HE K g K4
e

BT - o2 B - B B R -« 1 ) FRT e 5
<R - WY - I - i ECRE Mo 1 H ¥
FESH S o BT R b A sk o e
5~ YA B w8 o B 0 S e e g
HAED@EE ( Values and Lifestyles ) » | <& ¥l
S W R U T S A B
L O T e P ——
SE4EHE (Shoham, Rose, Kropp & Kahle, 1997 | <&
AR < B B o IO R 2 B il B R i R v
BE&EAPEEY R (The Lifestyle Market Analyst,
1998) - B

= 2 A S o B T < o )
o Bt - CERE - IKE W -

B R TR - A BT K ¢ R
O - R - B

o+ RS - 6 U o

%ﬁ#ﬁ%wﬁgﬁﬁm%uﬁﬁmi ° RMEHY - -t B - by
ﬁ:& BEARAR 8 S M B T - B | ST
R RO EE R (American Sports Analysis )
AT B AR A R D B R R | el - e
W LF (Sport Marketing) | #1d- - g
(Mullin, et al.) # <> [ SR W€ | ( The
Frequency Escalator ) ~ 5 BE 4R -50 4 4 a3 w80 b
R 7 e R W (S I ) R 0 W e
Warse D) BHE - EEWERS - WiHRE-< Y
BB R e (R EEEN) - Ry
BB TN R R il - B - B e
O - <R ERE T | MERE - E
S R T < W W B AR R R W R < -
BRI R SR K K R i e I S W ( Mullin,
Hardy & Sutton, 1993 ) ~ ## ix AL aa N | 2ol g
BN i B 7 T MR A < S N -
mﬁﬁ¥ﬁ¢ﬁ~%%z%%4iéllﬁo/
&1 M RE A R o R R I B
(Jacobs, 1994) ~ FHRu R - 1S SO dund L4 1
SRR, - B - <R e H N | Ry
AN B S AR B i o
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/N EEEE

ol P QR R

A 2 S T - o DR < BB
R B e H N | - e i T H R
B KER K CEREY - EREREAIEY
X R e B A P AR o B - &
4 o B B e I e Y L R < B Y
&= o Weinstein (1994) B pH i RESH - RPN EE -

e o O S T K+ e B o B [ 3
SR B < DA E BV BRI - R
Bk R ae - RN b ME Tl

o 3R ol BB K S S < - o T N S -
HaE i g s e\ K4

o VR i DI R 5 T+ X R e S R
BRI - TR o - S e Ay S R
HERHEEEY - B - # | SFERXREKUEY
FERE AT ~ IR IR I - B
#%1965~19764% N E ( Shoham, Rose, Kropp &
Khale, 1997 ) »

< BB e W T ) o DR I R R
| gt~ B RS T e 6 T B Y R MR R <
ShEREEHER e - TE<mEBER RS

BRI DR REH S E R
8 2 Y o

AW RS T R R
59wz (primary source ) I8 ESRE - B R & Wiw
o o R R e R - [ 3E (secondary
source ) Y IBBH TR TIEEAEH o | BB - Howel
W R R Y B R R R M R R - R
B S BN T o R R e - R e S o R R
HE<ODRRMEERE - FAFKEdREnggE
FRETE T

O AR - S e I B IR R R
AW PRESRERHTCE R RO BTEE - B
AR B K R | 2R - SR SR
KRl o XEEHE W - WEHENEE KT E
B B B AR NI BT SRR K

o RAENREE - I B B A
B E R R - Y B EEE R EW SRR
i< - WEXKEEEFERIEIREFREE
g -

o6 B REWK - R EREW R R RE
HICERSEEFRHCE-<x | BEa - | SERE
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B R R R H B 8 (sports grill) S
RWE RS | B RS - R -
< e R X [ KR | BEY -
A U I S e B W 2 M
BRI S - B B A B - B -
R [ AR | R R m o e
# (Stotlar, 1995) B - o Eb N e W e
BIEERE - B B - N R < B i
5 - WEBRCERWE RS - B2 - b
EREF SR CE R KRR REEY | -

& - R R FRE R e SR EE -
A - < R B B AR A S SN B A i
I TR < T - HO B NI - 3 e
BEBRTEHE - ot X< T e - i
BB ELERRERY | Bk
( Weinstein, 1994 ) «

ik - v -

SRR E R < TR B - [
Bkt | B - BN b R S -
BRI REER T - [ K | fReoE
LRE<LE - B HREEE - B oo

TAE W RE - B2 - W | SR B
HHAR M SR MY AW E [ |
| o TR | R e R A T kAT
TR - AP E R E PR - <R
BB o 7T S o R e M TS - i
BRI ST - IR [ HE | RSBl
B S | EDNE - s ) B

TR R - BN 0 B M I E R

- ORI TR W ER - (e
| W CEREEE N PREE | % B ER
B - BECE<mER [ EE | RROoaeny | BE

(R
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